
When you’re selling a home, it’s im- 
portant that you not overlook the basic 
systems. When people are looking at a 
home, they don’t expect to find leaky 
pipes, a non-working furnace, or elec- 
trical outlets that pop a breaker as soon 
as something is plugged into an outlet. 
These and other issues like mold, a 
leaky roof, or stained and damaged 
carpet will generally turn off a buyer, 
regardless of how amazing the kitchen 
and bathrooms may be. Some of these, 
especially less visible issues like an ag- 
ing furnace or water heater, may seem 
like a waste of money if you’re planning 

to sell soon, but they’re actually critical-
ly important.

 
A buyer may not notice such issues on
an initial walk-through. But even if an
offer is made and accepted, that’s not
necessarily the end of the story.

Appraisers and inspectors will almost
certainly come through the home as part
of the process, and either of these can
derail a sale. An appraiser will notice
such aging equipment and other factors
like old carpet and flooring and adjust
the home’s value based on the current
market.

If you’re looking to improve 
your home’s curb appeal 
but don’t know where to 

begin, I know lots of repu-
table contractors who can 

help you achieve the perfect 
landscaping design for your 
home. Likewise, I’d be more 
than happy to give you advice
about what buyers in your 
area are most attracted to 
when they’re searching for 

their next home. 
 

As always, I’m available any-
time to help you with your real
estate needs, and if you have
any referrals to send my way,
I’m never too busy to work 

with them!
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Home inspectors are less concerned 
with market value, but they will point 
out that even if it is running flawlessly 
now, a 25-year-old furnace can give out 
at any time, often leading a buyer to 
want the value of a new one subtracted 
from the sale price of the home. Even if 
you intend to move in the near future, 
it’s worth the cost to replace or repair 
the basic systems of your home. 

These systems do provide a good ROI, 
at least in terms of salability, and at the 
end of the day, will at least make your 
remaining time there more comfortable. 
The furnace and air conditioning units 
can be a selling point if they are the 
new, energy efficient models. An addi-
tional bonus here is that there are often 
tax credits associated with such models, 
lessening your initial investment.

Do not forget that even if some of these
repairs do not add additional value in 
the eyes of a buyer, they do not subtract
value either and will help your home sell
faster than it would without them.

 
Before you put your home on the mar-
ket, take a close look at these mandate 
mechanical features:

● Electrical Boxes and Wiring
● Natural Gas Lines
● Plumbing
● Central Heating and Air Conditioning 
System

 If these components of your home are 
old, outdated, or not working properly, 
you’re automatically lowering your 
home’s price significantly.



According to the NAR, 65% of home 
buyers surveyed were very concerned 
with whether new home had a working 
central air system. Of the 31 mechanical 
features inquired about in the survey, 
this was the most important one — 
across the board.

Home buyers want to own a home 
that’s both safe and sound. Faulty elec-
trical systems don’t provide a feeling of 
safety. Leaky plumbing arouses mold 
suspicions. A weak lock system creates 
anxiety about security.
These areas aren’t necessarily en-
tertaining, or fun to fix, but they’re 
necessary. Overlook these areas in the 
preparation stage, and you run the risk 
of trouble later with inspections and 
appraisals.
Certainly, professionals should do most 
of the mechanical work:
● Have a certified plumber inspect 

your entire water system for leaks, 
and check the well and septic field, if 

applicable.
● Hire an electrician to check your 
wiring.
● Call your local HVAC company, and 
have their technicians perform a 
thorough service checkup.
● Contact your natural gas supplier and 

have them double check the mechan-
ics of your tank and lines.

 
eeling overwhelmed with hiring differ- 
ent individuals for all these inspections? 
Fortunately, there’s an alternative. 
Certified home inspectors can usually 
cover all mechanical issues and more. 
They’ll be able to identify possible 
trouble spots you need to address. 
Many buyers need to hire an inspector, 
so you may even be saving them a step, 
nudging them toward making an offer 
on your home.

Turning to a real estate agent for a pro- 
fessional opinion can help if you’re not 

sure which systems to upgrade. It pays to
know what competition you’re facing.

You can also choose to wait, and nego-
tiate with certain buyers — for example,
you might get lucky, and find some
interested in remodeling and renovat-
ing, or some with certifications in the
necessary areas, etc.

In these cases, you can get away with
lowering your price. Regardless, if 
you’re unable to update and repair, be
honest, upfront, and flexible. A truly
interested buyer will always work you. If
you can update, highlight fixes you can
handle. Then, note any fixes requiring
professional work. Finally, note anything
you wish you could fix. Start with the
easiest items, and then work down the
list.

Focus your efforts on the updates and
repairs that bring the greatest returns 
on your investment!
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